
An excellent range of printed and digital products 

to help you market your practice and keep your 

clients informed.

www.mercia-group.co.uk/newsletters

Client Newsletters
Made to measure for your firm
A tailored client newsletter  

service to suit your  

firm’s needs.

With a comprehensive range from non personalised through to bespoke design – 

we can provide you with the right solution for your practice.

Available in printed and digital formats from just £95



Request a free printed sample at www.mercia-group.co.uk/free_samples

Printed and PDF options
Our printed newsletters are four sided A4 printed on 170gsm paper. They can be supplied A4 or folded to A5 (at no extra cost) 
to save on postage. PDF options are also available and both printed and PDF newsletters can be personalised as follows:

Client newsletters are an ideal and cost effective way of keeping in regular contact with your clients. 
The content is concise, easy to understand and written by our in house team of renowned tax 
lecturers and technical consultants. It will provide your clients (individuals and businesses) with relevant 
up to date information and help to promote client contact.

We produce four issues per annum but no subscription is necessary so you can choose to purchase 
just one issue each year. Each one comes complete with a FREE marketing letter and you can request 
draft copy (without obligation) before placing an order.

Your firm’s details printed in black 
and one of our standard colours 
(dark blue, green, dark red, red) 
with the option to include up to 200 
words of your own news.

From £195 for 50 copies

Non personalised newsletters

From £95 for 25 copies

Personalised with your firm’s details 
printed in your house colour(s). The 
entire front cover can be tailored to 
include your own news (including 
colour images) or add contact details 
to the articles we provide or simply 
leave the articles as they are.

From £285 for 50 copies

Designed to mirror your house style 
including colours, fonts and layout. 
You can use the news we provide, 
edit the text to suit, use your own 
news (including colour images) or 
mix and match. We will work with 
you to create a bespoke newsletter.

From £720 for 200 copies

Printed newsletters Option 1 Option 2 Option 3

50 copies £195 £285 -

100 copies £235 £325 -

200 copies £295 £385 £720

Each additional 100 copies £60 £60 £65

Non personalised copies - £95 for 25 copies - £1 per copy thereafter

PDF newsletters 
(price in brackets shows the price when purchased with printed copies)

Personalised PDF £155 (£60) £195 (£75) £350 (FREE)

Non personalised PDF - £125 (£60)

Training group members receive a 5% discount
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Take care in planning to avoid the 
50% rate
It is now well known that an additional rate of 
tax of 50% is to be introduced from 6 April 2010 
for individuals whose taxable income exceeds 
£150,000. Individuals affected by this will no doubt 
be looking for ways to reduce their tax liability.

One route which will certainly be examined will be 
to try to establish that a transaction falls within the 
capital gains tax (CGT) rules and is therefore taxable 
at only 18%. The gap of 32% is a very tempting one 
to consider but be aware that HMRC have a strong 
incentive to move the other way and may seek to 
turn 18% into 50%.

Where share transactions take place, there is some 
complex anti-avoidance legislation that can turn a 
capital gain into an income tax charge which has 
been in place for many years. This can apply where 
HMRC can show that the arrangements were not 
done for commercial reasons and were done for the 
purpose of avoiding tax. For example, a higher rate 
tax individual who owns two companies A and B 
sells some of the shares in company A to company 
B for cash. This may trigger the rules because all 
that is effectively happening is that cash is being 
extracted from company B’s distributable profi ts to 
the shareholder and so what appears to be a capital 
gains tax transaction is, in substance, a dividend. 

Land transactions can also be an area of 
contention. Suppose instead of buying land in their 
own name an individual uses a company to buy the 
land and develop the site. Then instead of selling the 
development in the company, they sell the shares 
in the company (the purchaser may also fi nd this 
attractive for stamp duty land tax purposes). They 
think they have made a capital gain on the shares 
but HMRC have legislation which they can use to 

argue that this should be treated as an income tax 
liability because if the land had been sold, there 
would have been a revenue profi t.

Where a land transaction is carried out directly by 
an individual, that individual may want to argue that 
it is a capital transaction. However, the defi nition of 
a trade for income tax purposes includes what is 
known as ‘an adventure in the nature of trade’ and 
there is a substantial body of case law which has 
established the characteristics of such an adventure 
which may lead to an income tax charge.

If you are planning signifi cant one-off transactions 
you need to take advice before you start to ensure 
that these potential 
problem areas can 
be avoided, so 
do contact us.
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New Tax 
Partner
We are delighted to announce the 
appointment of Matt Dawson as our 
new Corporate Tax partner. Matt joins us 
from ABC and Co where he headed up 
their tax advisory team for many years.

Matt specialises in corporate taxation and, 
in particular, transactions, restructurings, 
expert witness work and many other tax 
saving ideas. With a hugely successful 
track record in tax he focuses on creative 
yet practical solutions for clients which sets 
his apart from many others and helped 
him to win ‘Accountant of the Year’. 

In his spare time Matt runs marathons, 
sits on the local development loan fund 
panel and is a regular snowboarder and 
skier. He also enjoys renovating classic 
cars. Not your typical accountant! 

Ann Steer, Managing Partner, said:
"We are absolutely delighted to welcome 
Matt to our practice. Matt has a great 
reputation and I am confi dent he will be a 
real asset to the fi rm and our clients. We 
are looking forward to working with him".
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Take care in planning to avoid the 50% rate
It is now well known that an additional rate of 
tax of 50% is to be introduced from 6 April 2010 
for individuals whose taxable income exceeds 
£150,000. Individuals affected by this will no 
doubt be looking for ways to reduce their tax 
liability.

One route which will certainly be examined will 
be to try to establish that a transaction falls 
within the capital gains tax (CGT) rules and is 
therefore taxable at only 18%. The gap of 32% 
is a very tempting one to consider but be aware 
that HMRC have a strong incentive to move the 
other way and may seek to turn 18% into 50%.

Where share transactions take place, there 
is some complex anti-avoidance legislation 
that can turn a capital gain into an income 
tax charge which has been in place for many 
years. This can apply where HMRC can show 
that the arrangements were not done for 

commercial reasons and were done for the 
purpose of avoiding tax. For example, a higher 
rate tax individual who owns two companies 
A and B sells some of the shares in company 
A to company B for cash. This may trigger the 
rules because all that is effectively happening 
is that cash is being extracted from company 
B’s distributable profi ts to the shareholder 
and so what appears to be a capital gains tax 
transaction is, in substance, a dividend. 

Land transactions can also be an area of 
contention. Suppose instead of buying land in 
their own name an individual uses a company to 
buy the land and develop the site. Then instead 
of selling the development in the company, they 
sell the shares in the company (the purchaser 
may also fi nd this attractive for stamp duty 
land tax purposes). They think they have made 
a capital gain on the shares but HMRC have 
legislation which they can use to argue that 

this should be treated as an income tax liability 
because if the land had been sold, there would 
have been a revenue profi t.

Where a land transaction is carried out directly 
by an individual, that individual may want to 
argue that it is a capital transaction. However, 
the defi nition of a trade for income tax purposes 
includes what is known as ‘an adventure in 
the nature of trade’ and there is a substantial 
body of case law which has established the 
characteristics of such an adventure which may 
lead to an income tax charge.

If you are planning signifi cant one-off 
transactions you need to take advice before 
you start to ensure that these potential 
problem areas can be avoided, so do contact 
Matt Dawson on 0123 456789 or email 
matt@yourfi rm.co.uk.

We are delighted to announce the appointment of 
Matt Dawson as our new Corporate Tax partner.  
Matt joins us from ABC and Co where he headed 
up their tax advisory team for many years.

Matt specialises in corporate taxation and, in 
particular, transactions, restructurings, expert 
witness work and many other tax saving ideas. 
With a hugely successful track record in tax he 
focuses on creative yet practical solutions for 
clients which sets his apart from many others 
and helped him to win ‘Accountant of the Year’. 

In his spare time Matt runs marathons, sits on the 
local development loan fund panel and is a regular 
snowboarder and skier. He also enjoys renovating 
classic cars. Not your typical accountant! 

Ann Steer, Managing Partner, said:
"We are absolutely delighted to welcome 
Matt to our practice. Matt has a great 
reputation and I am confi dent he will be a 
real asset to the fi rm and our clients. We are 
looking forward to working with him".

New Tax Partner
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We'll  
create a 

bespoke design 
to mirror your 

corporate 
style.

Option 3



Any questions?  Call the Marketing Support Team on 0116 258 1242

Digital options
Newsletters make ideal content to include on your website and are 
available as HTML, PDF and Word formats.

Special Digital Offer
Subscribe to four consecutive issues of the newsletter in a single format and receive 
all the client briefings we produce in the same format free of charge. This 
subscription can start with any issue. 

What are client briefings?
In addition to the client newsletters we also 
produce two client briefings per quarter (two 
sided). They cover topical issues and are 
professionally written in a language your clients 
will understand. You can send them to clients 
with your newsletter, as a supplement or they 
can be sent with a covering letter (suggested 
letter content provided). Details of the current 
titles can be found on the enclosed circular or 
at www.mercia-group.co.uk/briefings

Why choose  
Mercia?
Our content is concise, easy 
to understand, and written 
by our in house team of 
renowned tax lecturers and 
technical consultants.

Our in house team of graphic 
designers will make sure your 
products are personalised to 
complement your house style 
or website.

In a nutshell... our dedicated 
team delivers exceptional 
service and products - we go 
the extra mile to exceed your 
expectations!

Free printed 
samples
To receive free samples, 
without obligation, email 
your request to marketing.
support@mercia-group.co.uk 
or call our Marketing Support 
Team on 0116 258 1242. 
Alternatively visit  
www.mercia-group.co.uk/
free_samples. Samples of 
our digital products can 
be viewed at www.mercia-
group.co.uk/newsletters

Any questions?
If you have any queries or 
special requirements, please 
call our Marketing Support 
Team on 0116 258 1242 or 
email marketing.support@
mercia-group.co.uk

Digital prices Without  
printed copies

With  
printed copies

PDF - Option 1 £155 £60

PDF - Option 2 £195 £75

PDF - Option 3 £350 FREE

PDF - Non personalised £125 £60

HTML £125 £60

HTML plus £175 £95

Word £95 £30

Special Digital Offer prices

PDF - Option 1 £620 - save £760

PDF - Option 2 £780 - save £920

PDF - Option 3 N/A

PDF - Non personalised £500 - save £480

HTML £500 - save £760

HTML plus £700 - save £1160

Word £380 - save £480

2010  
Publication Dates

Orders 
req’d by

Delivery 
date w/e

Spring 22 Jan 19 Feb 

Summer 7 May 4 June

Autumn 6 Aug 3 Sept

Winter 22 Oct 19 Nov
Training group members receive a 5% discount

Sample text

† These features are only included 
in the HTML plus option.

Personalised with your logo.†

Colours and font to match your website.†

Contact us’email links included throughout the articles.

Your firm's 
   logo here

HTML and HTML plus
The newsletters are fully formatted with a 
‘contact us’ link in place and ready to include 
on your website. The HTML plus option also 
includes your logo and the colours and font will 
complement your website.

PDF
There are three PDF options available to purchase 
with or without printed copies. See ‘Printed and 
PDF options’ opposite for more details. 

Word
The newsletter articles are available in Word format for you to edit if 
required and include in your own newsletters or other updates you 
send to clients.



Order online at www.mercia-group.co.uk/newsletters

Client Newsletter Order Form

Word, HTML and PDF
I would like to order the newsletter in the following format(s):

  Word      HTML*      HTML plus*†

  PDF Option 1      PDF Option 2      PDF Option 3

  Non Personalised PDF

For PDF orders (excluding Non-Personalised PDF) without printed copies 
please complete option 1, 2 or 3 details under printed personalised 
section opposite

Please send to email address(es): _________________________________

______________________________________________________________

* The HTML version includes a contact email address. Please write your 
email address here: _____________________________________________

______________________________________________________________

†	The HTML plus includes your logo and the font and colours will match 
your website. Please write your website address here:

______________________________________________________________

Please return by fax, post or email
Mercia Group Ltd, Best House, Grange Business Park, Enderby Road, Whetstone, Leicester LE8 6EP
t 0116 258 1242  f 0116 258 1258  e marketing.support@mercia-group.co.uk
Registered office: 19 - 21 Christopher Street, London EC2A 2BS

Order acknowledgement
You will receive an email acknowledgement on receipt of your order. If 
you do not receive an acknowledgement within a few days of placing an 
order, please contact our Marketing Support Team on 0116 258 1242.

Free samples and draft copy
Please send me draft copy of:

 Client newsletter     This quarter’s briefings

Please send me information/samples of the following:

  Quarterly client newsletter

  Client briefing

  Monthly business newswire 
(enews)

  Budget summaries

  Tax cards

  Tax rates mouse mat

  Client letters

  Tax guide booklet

  Client information 
factsheets

  Website service

Special Digital Offer
I would like to subscribe to the next four issues of the newsletter in the 
format indicated below. I understand I will receive one invoice for the 
year’s subscription. Please start my subscription immediately.

  HTML	   HTML plus

  Word	   Non personalised PDF

  PDF Option 1	   PDF Option 2

Your details
Firm _______________________________________________

Contact ____________________________________________

Address_ ___________________________________________

___________________________________________________

___________________________ 	 Postcode ______________

Tel _________________________________________________

Email _ _____________________________________________

Website ____________________________________________

Printed personalised
If you haven’t ordered personalised products from us before please 
email your logo to marketing.support@mercia-group.co.uk or enclose a 
letterhead with your order.

I would like to order printed newsletters as follows:

__________________    I would like the title to be:

  Newsletter          InSight          Business News 

Other _____________________________________ (please specify)

	 Option 1
	 Personalised in black and one of the following colours: 

	  Dk Blue     Green     Red     Dk Red

	  Supplied A4     Folded to A5

	 I would like to include:  	My ‘own news’	 	News supplied 
		  (up to 200 words)		  by Mercia

	 Please send copy by email to marketing.support@mercia-group.co.uk

	 Option 2
	 Our colour(s) are (PMS ref)____________________________________  
	 Please provide a printed sample or digital logo if PMS ref not known.

	  Supplied A4     Folded to A5

	 I would like to include:  	My ‘own news’	 	News supplied 
		  (up to 600 words)		  by Mercia

	 Please send copy by email to marketing.support@mercia-group.co.uk

	 Option 3
	  Supplied A4     Folded to A5

We will contact you on receipt of your order to discuss your 
requirements in more detail. If you would like us to match an existing 
style please enclose a copy of your corporate literature or stationery 
with your order.

Printed non personalised
I would like to order _______________ copies of the newsletter

 Supplied A4     Folded to A5

(quantity)

(quantity)

2010 Summer Newsletter - orders required by Friday 7 May 2010 - delivered to you w/e 4 June 2010


