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Range of

Client  
Newsletters
Designed to meet your firm’s needs...
A tailored client newsletter service to suit your firm’s needs, with a comprehensive 
range from non personalised through to bespoke design. We can provide you 
with the right solution for your practice.

Printed and digital formats available

Spring 2012
Orders required by Friday 20 January 2012
Delivered to you w/e 17 February 2012

Two page  
client briefings:

•• 2012 Employer Update 

- An overview of recent 

developments and topical issues 

•• Resident or not? 
The new ‘Statutory Residence 

Test’ unveiled

See additional circular or our 

website for details.

also available



Request a free printed sample at www.mercia-group.co.uk/free_samples

Printed newsletters Option 1 Option 2 Option 3

The spring issue can be complemented with an optional non 
personalised four page year end tax planning supplement.

Without 
supplement

With 
supplement

Without 
supplement

With 
supplement

Without 
supplement

With 
supplement

50 copies £195 + £50 £285 + £50 - -

100 copies £235 + £60 £325 + £60 - -

200 copies - - - - £720 + £100

Each additional 50 copies £30 + £20 £30 + £20 £35 + £20

Non personalised copies - £95 (+£30) for 25 copies - £1 (+£1) per copy thereafter (price with supplement)

PDF newsletters (price in brackets shows the price when purchased with printed copies)

Personalised PDF £175 (£75) + £40 (+ £20) £195 (£75) + £40 (+ £20) £350 (FREE) + £40 (FREE)

Non personalised PDF - £145 (£75) + £40 (+ £20)

SPRING 2011

Take care in planning to avoid the 50% rate
It is now well known that an additional rate of 
tax of 50% is to be introduced from 6 April 2010 
for individuals whose taxable income exceeds 
£150,000. Individuals affected by this will no doubt 
be looking for ways to reduce their tax liability.

One route which will certainly be examined will 
be to try to establish that a transaction falls within 
the capital gains tax (CGT) rules and is therefore 
taxable at only 18%. The gap of 32% is a very 
tempting one to consider but be aware that HMRC 
have a strong incentive to move the other way and 
may seek to turn 18% into 50%.

Where share transactions take place, there is 
some complex anti-avoidance legislation that can 
turn a capital gain into an income tax charge which 
has been in place for many years. This can apply 
where HMRC can show that the arrangements 
were not done for commercial reasons and 

were done for the purpose of avoiding tax. For 
example, a higher rate tax individual who owns 
two companies A and B sells some of the shares 
in company A to company B for cash. This may 
trigger the rules because all that is effectively 
happening is that cash is being extracted 
from company B’s distributable profits to the 
shareholder and so what appears to be a capital 
gains tax transaction is, in substance, a dividend. 

Land transactions can also be an area of 
contention. Suppose instead of buying land in 
their own name an individual uses a company to 
buy the land and develop the site. Then instead 
of selling the development in the company, they 
sell the shares in the company (the purchaser may 
also find this attractive for stamp duty land tax 
purposes). They think they have made a capital 
gain on the shares but HMRC have legislation 
which they can use to argue that this should be 

treated as an income tax liability because if the 
land had been sold, there would have been a 
revenue profit.

Where a land transaction is carried out directly 
by an individual, that individual may want to 
argue that it is a capital transaction. However, 
the definition of a trade for income tax purposes 
includes what is known as ‘an adventure in the 
nature of trade’ and there is a substantial body of 
case law which has established the characteristics 
of such an adventure which may lead to an income 
tax charge.

If you are planning significant one-off 
transactions you need to take advice before 
you start to ensure that these potential 
problem areas can be avoided, so do contact 
Matt Dawson on 0123 456789 or email 
matt@yourfirm.co.uk.

We are delighted to announce the appointment of 
Matt Dawson as our new Corporate Tax partner.  
Matt joins us from ABC and Co where he headed 
up their tax advisory team for many years.

Matt specialises in corporate taxation and, in 
particular, transactions, restructurings, expert 
witness work and many other tax saving ideas. 
With a hugely successful track record in tax he 
focuses on creative yet practical solutions for 
clients which sets his apart from many others 
and helped him to win ‘Accountant of the Year’. 

In his spare time Matt runs marathons, sits on the 
local development loan fund panel and is a regular 
snowboarder and skier. He also enjoys renovating 
classic cars. Not your typical accountant! 

Ann Steer, Managing Partner, said: 
"We are absolutely delighted to welcome 
Matt to our practice. Matt has a great 
reputation and I am confident he will be a 
real asset to the firm and our clients. We are 
looking forward to working with him".
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newsUPDATE
your firm

Chartered 
Accountants

Best House   Grange Business Park   Enderby Road   Whetstone   Leicester   LE8 6EP    
Tel: 0116 258 1200   Fax: 0116 2581250

www.yourfirmonline.co.uk

Optio
n 2 

    
Sample

In a recently issued consultation document 
known as Business Records Checks HMRC 
state:

‘The loss of tax through poor record keeping, 
particularly in the current economic climate, 
cannot continue and HMRC is, therefore, 
determined to use the powers at its disposal 
to improve business record keeping and so 
reduce the loss to the Exchequer that stems 
from poor business records’.

They indicate that poor record keeping may 
be a problem in around 40% of all SME sized 
businesses. Accordingly HMRC have now 
announced in the consultation document that 
they are planning to check up to 50,000 SME 
business records annually in a new initiative 
commencing in the second half of 2011. They 
also state that they intend to impose penalties 
for significant record keeping failures as a 
means of bringing about an improvement in 
record keeping.

The consultation itself is not about whether 
HMRC should have the powers to check 
business records, or the penalties which ensue 
for failure as these powers and penalties 

already exist. Rather the consultation is 
concerned with implementing a programme 
that will establish:

 a clear understanding of record keeping •	
obligations

 the level of penalties that significant record •	
keeping failures should attract in order to 
change behaviour

 whether an SME should be allowed a period •	
of time to make necessary changes to 
bring records up to standard before being 
penalised.

If you would like to discuss the nature and 
extent of record keeping requirements for your 
business please do not hesitate to contact us 
for further advice.

SPRING 2011

Business Records Checks
The need to keep proper records to comply with tax obligations and so avoid 
penalties has been increasingly emphasised in recent times following changes 
in tax law. HMRC have a range of guidance available which can be accessed at 
www.hmrc.gov.uk/record-keeping/index.htm and yet they have indicated that in 
the small and medium sized (SME) business sector there is still concern about 
poor business records and the resulting loss of tax.

New Tax 
Partner
We are delighted to announce the 
appointment of Matt Dawson as our new 
Corporate Tax partner. Matt joins us from 
ABC and Co where he headed up their 
tax advisory team for many years.

Matt specialises in corporate taxation and, 
in particular, transactions, restructurings, 
expert witness work and many other tax 
saving ideas. With a hugely successful 
track record in tax he focuses on creative 
yet practical solutions for clients which sets 
his apart from many others and helped 
him to win ‘Accountant of the Year’. 

In his spare time Matt runs marathons, 
sits on the local development loan fund 
panel and is a regular snowboarder and 
skier. He also enjoys renovating classic 
cars. Not your typical accountant! 

Ann Steer, Managing Partner, said: 
"We are absolutely delighted to welcome 
Matt to our practice. Matt has a great 
reputation and I am confident he will be a 
real asset to the firm and our clients. We 
are looking forward to working with him".
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Printed and PDF options
Our printed newsletters are four sided A4 printed on 170gsm paper. They can be supplied 
A4 or folded to A5 (at no extra cost) to save on postage. PDF options are also available and 
both printed and PDF newsletters can be personalised as follows:

Client newsletters are an 
ideal and cost effective 
way of keeping in regular 
contact with your clients. 
The content is concise, 
easy to understand 
and written by our in 
house team of renowned 
tax lecturers and 
technical consultants. 
It will provide your 
clients (individuals and 
businesses) with relevant 
up to date information 
and help to promote 
client contact.

We produce four issues 
per annum but no 
subscription is necessary 
so you can choose to 
purchase just one issue 
each year. Each one 
comes complete with a 
FREE marketing letter 
and you can request draft 
copy (without obligation) 
before placing an order.

Training group members receive a 10% discount

Option 3
We will work with you to create a bespoke newsletter that 
complements your brand. You can use the content provided 
and tailor it to make it more personal for your clients. 
Alternatively leave the content as it is or simply add contact 
information. Why not mix the articles provided with news 
of your own about your practice or client events such as 
seminars. The choice is yours and we will be as flexible as 
you need us to be to create your exclusive client newsletter.

From £720 for 200 copies

Exclusively 
designed for 

your firm.

Option 1 
Your firm’s details printed in black and one of our standard 
colours (dark blue, green, dark red, red) with the option to 
include up to 200 words of your own news.

From £195 for 50 copies
Non personalised newsletters

From £95 for 25 copies

Option 2 
Personalised with your firm’s details printed in your house 
colour(s). The entire front cover can be tailored to include your 
own news (including colour images) or add contact details to 
the articles we provide or simply leave the articles as they are.

From £285 for 50 copies

Publication Dates

2012
Orders 

req’d by
Delivery 
date w/e

Spring 20 Jan 17 Feb 

Summer 4 May 1 Jun

Autumn 27 Jul 31 Aug

Winter 19 Oct 16 Nov



Any questions? Call Marketing Support on 0116 258 1242

Digital prices Without personalised 
printed copies

With personalised 
printed copies

The spring issue can be complemented with 
an optional non personalised year end tax 
planning supplement.

Without 
supplement

With 
supplement

Without 
supplement

With 
supplement

PDF - Option 1 £175 + £40 £75 + £20

PDF - Option 2 £195 + £40 £75 + £20

PDF - Option 3 £350 + £40 FREE FREE

PDF - Non personalised £145 + £40 £75 + £20

HTML £145 + £40 £75 + £20

HTML plus £195 + £40 £95 + £20

Word £125 + £40 £50 + £20

Year End Tax Planning
Tax is a subject that excites very few people. It is easy to ignore awkward issues involving tax, such as those mentioned 

in this supplement. Don’t - it could cost you dear. Instead, think of a regular review of your tax affairs (at least once a 

year) as an opportunity to reduce the taxman’s take from your family. 

The period leading up to the end of the tax year on 5 April is one of the best times to review your taxes and finances. 

Here is a summary of the more important year end tax tips to help you identify areas that should be considered. As 

always we would be delighted to discuss with you the issues involved and any appropriate action you may need to take.

Married couples

Each spouse is taxed separately, and so it is an important element of basic 
income tax planning that maximum use is made of personal reliefs and the 
starting and basic rate tax bands. Given that the personal allowance 
cannot be transferred between spouses it may be necessary to consider 
gifts of assets (which must be outright and unconditional) to distribute 
income more evenly. Currently a transfer of just £1,000 of savings income 
from a higher rate (40%) taxpaying spouse to one with income below the 
personal allowance (£6,475) may save up to £400 a year. For those paying 
the additional rate of tax (50%), which applies to those with taxable income 
above £150,000, the saving may be £500 a year.

Income from jointly owned assets is generally shared equally for tax 
purposes. This applies even where the asset is owned in unequal shares 
unless an election is made to split the income in proportion to the 
ownership of the asset. The exception is dividend income from jointly 
owned shares in ‘close’ companies which is split according to the actual 
ownership of the shares. Close companies are broadly those owned by the 
directors or five or fewer people.

Tip
If you are self-employed or run a family company, consider employing 
your spouse or taking them into partnership as a way of redistributing 
income. This could be just as relevant for a property investment 
business producing rental income as for a trade or profession.

Comment
Care must be taken because HMRC may look at such situations to 
ensure that they are commercially justified. If a spouse is employed by 
the family business, the level of remuneration must be justifiable and the 
wages actually paid to the spouse. The National Minimum Wage rules 
may also impact.

The term spouse includes a registered civil partner, in this supplement.

Those aged 65 and over

Taxpayers aged at least 65 should consider how to make full use 
of the available age allowances. The higher allowances are 
gradually withdrawn once income exceeds £22,900.

Tip
Consider switching to non-taxable or capital growth 
oriented investments to avoid losing out on allowances.

Children

Children have their own allowances and tax bands. Therefore it may be 
possible for tax savings to be achieved by the transfer of income producing 
assets to a child. Generally this is ineffective if the source of the asset is a 
parent and the child is under 18. In this case the income remains taxable 
on the parent unless the income arising amounts to no more than £100 
gross per annum. 

Tip
Consider transfers of assets from other relatives (eg grandparents) and/
or employing teenage children in the family business to use personal 
allowances and the basic rate tax band.

Remember that children also have their own capital gains tax (CGT) annual 
exemption (£10,100). It may be better for parents to invest for capital 
growth rather than income.

For children born from September 2002 a Child Trust Fund (CTF) was 
introduced. The idea was to encourage tax efficient savings by family and 
friends, with the government’s help, to build a nest egg which the child can 
access once he or she reaches the age of 18. Although government 
contributions have now ceased, contributions of up to £1,200 per annum 
can be added to the fund and although there is 
no tax relief on making the 
contributions the fund is 
tax exempt.

Tax saving tips for the family

Newsletter Supplement

…continued 
on page 2
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Digital options
Newsletters make ideal content to include on your website and are available as HTML, 
PDF and Word formats.

Special Digital Offer
Subscribe to four consecutive issues of the newsletter in a single format at 
2011 prices and receive all the client briefings and year end tax planning 
supplement produced during the same period in the same format free of 
charge. This subscription can start 
with any issue. 

What are client briefings?
In addition to the client newsletters we also 
produce two client briefings per quarter (two 
sided). They cover topical issues and are 
professionally written in a language your clients 
will understand. Details of the current titles 
can be found on the enclosed circular or 
at www.mercia-group.co.uk/briefings

Special Digital Offer prices
Invoiced in full at start of subscription

PDF - Option 1 £620 - save £880

PDF - Option 2 £780 - save £960

PDF - Option 3 N/A

PDF - Non personalised £500 - save £600

HTML £500 - save £880

HTML plus £700 - save £1280

Word £380 - save £640

Training group members receive a 10% discount

HTML and HTML plus
These newsletters are fully formatted with 
a ‘contact us’ link in place and ready to 
include on your website. The HTML plus 
option also includes your logo and the 
colours and font will complement your 
website.

PDF
There are various PDF options available to 
purchase with or without printed copies. 
See ‘Printed and PDF options’ opposite 
for more details. 

The file size is optimised so it can be published on your website or attached to an 
email but the quality is more than suitable to be printed on office and home printers.

Word
The newsletter articles are available in Word format for you to edit if required and 
include in your own newsletters or other updates you send to clients.

The optional ‘Year 
End Tax Planning’ 
supplement is a non 
personalised four 
page supplement and 
is exclusively available 
to complement the 
client newsletter.

It is written to 
encourage your clients 
to review their tax 
affairs and consult you 
for advice.

It includes a summary 
of important year end 
tax tips and covers:

•	 Tax saving tips for 
the family

•	 Employer provided 
cars and fuel

•	 Form filling for 
employers

•	 Tax efficient 
investments

•	 Capital gains tax

•	 Giving to charity

•	 Pension 
contributions

•	 National insurance 
matters

•	 Capital allowances



Client Newsletter Order Form - Spring 2012
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Digital Word, HTML and PDF
I would like to order digital options as follows:

For PDF orders (excluding Non-Personalised PDF) without printed copies 
please complete option 1, 2 or 3 details under printed personalised 
section opposite

Please send to email address(es): _________________________________

______________________________________________________________

* The HTML version includes a contact email address. Please write your 

email address here: _____________________________________________

______________________________________________________________

†	The HTML plus includes your logo and the font and colours will match 
your website. Please write your website address here:

______________________________________________________________

Please return by fax, post or email
Mercia Group Ltd, Best House, Grange Business Park, Enderby Road, Whetstone, Leicester LE8 6EP
t 0116 258 1242  f 0116 258 1258  e marketing.support@mercia-group.co.uk
Registered office: 19 - 21 Christopher Street, London EC2A 2BS

Order acknowledgement
You will receive an email acknowledgement on receipt of your order. If 
you do not receive an acknowledgement within a few days of placing an 
order, please contact our Marketing Support Team on 0116 258 1242.

Printed personalised
I would like to order printed newsletters as follows:

Quantity:	 __________________	  WITH supplement 

		   WITHOUT supplement

Title:	  Newsletter     InSight     Business News 

	 Other __________________________________ (please specify)

Folding:	 please supply the newsletters as:   A4    A4 Folded to A5

	 Option 1
	 Personalised in black and one of the following colours: 

	  Dk Blue     Green     Red     Dk Red

	 I would like	  My ‘own news’	  News supplied	  Advert*† 
	 to include:	       (up to 200 words)*	       by Mercia

	 *Please send copy by email to marketing.support@mercia-group.co.uk 
	 †Suggested advert copy is available if required.

	 Option 2
	 Our colour(s) are (PMS ref)____________________________________  
	 Please provide a printed sample or digital logo if PMS ref not known.

	 I would like	  My ‘own news’	  News supplied	  Advert*† 
	 to include:	       (up to 600 words)*	       by Mercia

	 *Please send copy by email to marketing.support@mercia-group.co.uk 
	 †Suggested advert copy is available if required.

	 Option 3
We will contact you on receipt of your order to discuss your 
requirements in more detail. If you would like us to match an existing 
style please enclose a copy of your corporate literature or stationery 
with your order.

Printed non personalised
I would like to order ________ non personalised copies of the newsletter 

 WITH supplement	  WITHOUT supplement

Folding:  Please supply the newsletters as:    A4     A4 Folded to A5

(quantity)

Your details
Firm __________________________________________________

Contact _______________________________________________

Address_ ______________________________________________

______________________________________________________

___________________________ 	 Postcode _________________

Tel ____________________________________________________

Email _ ________________________________________________

Website _______________________________________________

orders required by Friday 20 January 2012 - delivered to you w/e 17 February 2012

	 Special Digital Offer 
(SDO) includes supplement

	 The next four issues of the client 
newsletter plus all client briefings 
produced during the same 
period, in the format indicated 
below:

	 Spring 2012  
newsletter only

	 Spring 2012  
newsletter with 
supplement

	 in the format(s) indicated below:

or

  Word      HTML*      HTML plus*†

  PDF Option 1      PDF Option 2      PDF Option 3 (not SDO)

  Non Personalised PDF

Draft copy and samples
Please send me draft copy of this quarters:

 Client newsletter     Client briefings

Please send me samples/information of the following:

  Quarterly client newsletter

  Client briefing

  Monthly business newswire 
(enews)

  Budget summaries

  Tax cards

  Tax rates mouse mat

  Client letters

  Tax guides

  Client information 
factsheets

  Website service
Digital samples available to view at www.mercia-group.co.uk/marketing

If you have not purchased personalised products from us before please email your logo (preferably in .eps format) to marketing.support@mercia-group.co.uk


